THE PERTINTENT INFORMATION
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The-Rain-Maker

BLUE PRINT FOR RAINMAKING SUCCESS

5 live 60-minute group training and coaching calls on Mondays beginning in February
(All calls take place at 5:30 pm ET)

February 6, 2017 - Segment 1: Your Ideal Clients
Finding your ideal market and clients so that you are not marketing your services to everyone.
February 13, 2017 - Segment 2: Creating your Goals
How to effectively create your goals for your business and your life
February 20, 2017 - Segment 3: Rainmaking Tactics and Techniques (part 1)
You will learn the various tactics and techniques you need to achieve your goals
February 27, 2017 - Segment 4: Rainmaking Tactics and Techniques (part 2)
More tactics and techniques you need to achieve your goals
March 6, 2017 - Segment 5: How to Implement your Plan into your Busy Schedule
A planis only as good as the action you take to achieve your goals. This session will teach you how to fit your
Rainmaking Plan into your busy schedule.

Qualifications:
. You are interested in growing your book of business in an ethical manner;
. You are willing to participate 100% in each of the classes and show up to every class on time; and
. You are willing to do the work necessary to become a Rainmaker

You will receive worksheets for each call and a recording within 24 hours so that you can review that lesson any time you want.

REGISTRATION IS DUE BY FEBRUARY 3, 2017

Please type or write legibly. Scan & Email or send via mail to the address below

First Name: Middle Initial: Last Name:

Firm Name:

Billing Address (Connected to Credit Card)

City, State & Zip

Business Phone: Email Address:
Cell Phone: Years in Practice:
By signing this document, you are agreeing to a one(1) time | _Method of Payment:
charge of $260.00. You will see Marketing Field, LLC on O Amex 4 number:
your account. ] visa
[ Mastercarg Exp-Date: Cccv:
Signature: Date: / /2017

The-Rain-Maker a pivision of Marketing Field, LLC

Mail: 96 Rutgers Lane ¢ Parsippany, NJ ¢ 07054 Email: jof@marketingfield.com ‘&:201-264-6040
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